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ANDREW RATCLIFFE 
Co-Founder and Director 

Private Client Holdings 

'THIS IS A BUSINESS OF TRUST' 

He's a prolific mountain biker, kite surfer, surfer, fly fisher, and 
been a wealth advisor for more than 20 years and in the industry 
for almost 30. While in military service, he realized a tertiary 

education would set him apart from the rest. 
The company he co-founded, Private Client Holdings, oversees 

a team of 110, managing over Rl0 billion ($570 million) in assets. 
The transformation from a small accounting and tax practice 

into a full-service multi-family office has been a highlight 

ofRatcliffe's career. In 2017, Private Client Holdings was 
recognized as the 'Best Adviser Firm' in South Africa by The 
International Adviser Best Practice Adviser Awards. Since 
then, the firm has won several more. Ratcliffe was recognized 
as one of the top 100 Most Influential Advisors Globally by 
International Adviser in 2020. The following year, Private 
Client Holdings was acknowledged as a top boutique wealth 
firm in South Africa at the Intellidex Top Private Banks and 
Wealth Managers Awards. 

Backtracking to the early days, he remembers filing tax 
returns, drafting wills, winding up estates, giving financial advice 
- all while trying to keep up a social life as a young man. He says
it takes a decade of learning before you have the conviction of
your own advice, as it is a vast and humbling subject.

Notable assets that the company currently has under 
management run across private equity, both local and offshore, 
commercial properties, lifestyle assets such as game farms, 
yachts, collectible art and cars. Also under their care are a variety 
of assets, conventional and unconventional, with a minimum 
investment threshold starting at $!million. Their ideal client 
invests at $10 million. 

He says that while South Africa has its challenges, the 
country still has a middle-income class that is steadily moving 
towards high-net-worth. 

"If we want to get our growth back on track, we need to 
basically attract foreign direct investment or rebuild as much 
infrastructure, things like the rolling stock and the railway 
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networks:' 
Simultaneously there is also immigration, or families choosing 

semi-gration - moving to areas such as the Western Cape 
province in South Africa. He says they are also leaving South 
African shores in search of more tax-friendly jurisdictions, 
opportunities as well as popular residency and citizenship 
programs. 

"These families are intelligent, and so is their money. And the 
money goes where the opportunities are, and the families often 
follow:' 

Another trend Ratcliffe is seeing is the move towards digital 
currencies, known as cryptocurrencies, and alternative asset 
classes. Embracing technology is just as fundamental now to his 
advice, he adds. 

"There are a myriad of other options now available and 
becoming more mainstream, but like anything- buyers beware. 
There's got to be a good reason to have it as an asset class in 
one's portfolio:' 

Ratcliffe believes that digital currencies are quite dynamic and 
will take various iterations, in future, with many false starts and 
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